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Finding and securing your home — from the first conversation to the keys, and every

cost in between.
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WHO WE ARE ARI LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

Ari Lopez €9 Partners

A residential sales practice at Douglas Elliman Real Estate, built for buyers who want a calm, informed, and well-

represented path to the right home in Manhattan and Brooklyn — from first apartments to trophy penthouses.

The practice is built on the work that happens before a transaction: ownership research, direct outreach to owners, and an

honest read of the numbers. It is how the homes you see come to include the ones that never reach the market.

Behind us stands Douglas Elliman — a global brand with offices in the world’s major markets — paired with personal,

discreet representation.

As your buyer’s broker, we are bound to your interest alone — sourcing, advising, and negotiating for you, and staying

accountable from the first showing to the keys.

Research first Direct outreach Honest numbers Discretion
OWNERSHIP RECORDS, BEFORE THE SEARCH HOMES SURFACED OFF-MARKET A CLEAR READ OF VALUE AND COST YOUR NAME STAYS OFF WHAT IT NEEDN'T
BE ON

ARI LOPEZ & PARTNERS - ARILOPEZPARTNERS.COM



'len stages, one standard.
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UNDERSTANDING THE MARKET

ARIT LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

Four ways to own in New York.

Cooperatives

SHARES - PROPRIETARY LEASE

You buy shares in a corporation that owns the building, with a proprietary lease
to your home. Most of Manhattan — often better value, but with board

approval, financial scrutiny, and rules on financing and subletting.

New Development

SPONSOR SALE OFFERING PLAN

Newly built or fully converted condominiums sold by a sponsor under an
offering plan — modern systems and amenities, with their own timeline,

deposits, and (often) buyer-paid transfer taxes.

ARI LOPEZ & PARTNERS -

Condominiums

REAL PROPERTY - DEED

You own your home outright by deed, as real property. More flexibility, simpler
financing and subletting, and fewer hurdles — typically at a premium to

comparable co-ops.

Townhouses

FEE SIMPLE WHOLE BUILDING

An entire building owned in fee simple — the most privacy and freedom, and
the most responsibility. Single- or multi-family, often prewar, prized and

limited in supply.

ARILOPEZPARTNERS.COM



STAGE ONE - UNDERSTANDING YOU

The Consultation

The right home begins with the right questions.

Buying right starts with clarity. We meet to understand how you live and
what you are looking for — the must-haves and the deal-breakers, the

neighborhoods, the timeline, and the budget that truly fits your life.

We explain the New York buying process end to end, so nothing ahead is a

surprise, and we build the search around your priorities rather than ours.

ARI LOPEZ & PARTNERS
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DOUGLAS ELLIMAN REAL ESTATE

WHAT WE HANDLE

A private consultation and needs assessment
An honest picture of the market
A walk-through of the buying process

One accountable point of contact

THE BUYING JOURNEY

ARILOPEZPARTNERS.COM
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STAGE TWO - KNOWING YOUR POWER

The Readiness

Strength on paper wins homes.

Before we tour, we make you a credible buyer. We connect you with trusted
lenders for pre-approval, help assemble your proof of funds, and prepare the

financial picture that sellers and boards will scrutinize.

We also help you choose a real estate attorney early, so that when the right

home appears, you can move with speed and confidence.

ARIT LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

WHAT WE HANDLE

Introductions to trusted lenders
Mortgage pre-approval or proof of funds
A realistic view of your buying power

Early selection of your attorney

THE BUYING JOURNEY - STEP 02
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STAGE THREE - FINDING THE HOME

The Search

Including the homes no one else sees.

With your criteria set, we search widely and quietly. Beyond the public
listings, we research ownership records, reach out directly to owners, and
draw on the Douglas Elliman network and fellow brokers to surface off-

market and pre-market opportunities.

You see a curated set of homes worth your time — not an endless feed to sort

through — each measured against what matters to you.

ARI LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL EST

WHAT WE HANDLE

ATE

On-market and oft-market sourcing
Ownership research and direct outreach
A curated, criteria-matched shortlist

Honest guidance on every option

THE BUYING JOURNEY

ARI LOPEZ & PARTNERS - ARILOPEZPARTNERS.COM
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STAGE FOUR - SEEING IN PERSON

The Tour

We see what you might not.

We tour on your schedule — virtually or in person — and read each home
with a professional eye: light, layout, condition, exposure, noise, and the

quiet factors that affect both value and daily life.

For buildings of interest, we begin reviewing the fundamentals early —
financial health, rules, and reputation — so your shortlist rests on more than

a feeling.

ARIT LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

WHAT WE HANDLE

Private showings on your schedule
A professional read of each home
Early review of building fundamentals

A shortlist you can act on

THE BUYING JOURNEY - STEP 04

ARI LOPEZ & PARTNERS - ARILOPEZPARTNERS.COM



STAGE FIVE - MAKING YOUR MOVE

The Offer

Priced and positioned to win.

When you find the one, we build the offer that gives you the best chance. We
analyze comparable sales, gauge seller motivation, and prepare the REBNY

financial statement that presents you at your strongest.

We advise on price and terms together, not price alone, because the cleanest,

most credible offer often beats the highest.

ARIT LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

WHAT WE HANDLE

Comparable sales and pricing analysis
A complete REBNY financial statement
Strategy across price and terms

A credible, well-presented offer

THE BUYING JOURNEY

ARI LOPEZ & PARTNERS - ARILOPEZPARTNERS.COM
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STAGE SIX - SECURING THE TERMS ARI LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

'I'he Negotiation

Calm, prepared, and on your side.

WHAT WE HANDLE

Negotiation on price and every term

We negotiate firmly and professionally on your behalf — price,
contingencies, timing, and what stays with the home — protecting your Strategy for multiple-offer situations

interest at every turn.
Protection of your contingencies

In a competitive situation, we know how to make your offer stand out

without overpaying, and when to hold, push, or walk away. Honest counsel on when to walk away

THE BUYING JOURNEY - STEP 06 10
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STAGE SEVEN - DUE DILIGENCE

The Contract

Where confidence is earned, not assumed.

With terms agreed, the due diligence begins. Your attorney reviews the
contract of sale while we help gather the building’s financial statements,

board minutes, and offering plan — the documents that reveal its true

health.

Once you are satisfied with the terms and the contract is signed, your deposit

goes into escrow and the home is on its way to becoming yours.

ARIT LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

WHAT WE HANDLE

Coordination with your attorney
A review of building financials and minutes
Inspection guidance where appropriate

Contract signed and deposit in escrow

THE BUYING JOURNEY

ARI LOPEZ & PARTNERS - ARILOPEZPARTNERS.COM
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STAGE EIGHT - FUNDING THE PURCHASE

I'he Financing

From commitment to clear-to-close.

With the contract signed, your loan moves forward. We help keep the
application on track, coordinate the appraisal, and watch the calendar so

your mortgage commitment lands within the dates your contract allows.

We anticipate the questions lenders ask and resolve them early, helping

protect your financing contingency and your deposit.

ARI LOPEZ & PARTNERS
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DOUGLAS ELLIMAN REAL EST

WHAT WE HANDLE

ATE

Support through the loan application
Coordination of the appraisal
Tracking toward your commitment

Protection of your financing contingency

THE BUYING JOURNEY - STEP 08
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STAGE NINE - THE BUILDING'S APPROVAL

I’he Approval

The step that defines a New York purchase.

For co-ops and many condominiums, the building must approve you. We
help assemble a complete, compelling board package — financials,

references, and disclosures — and prepare you thoroughly for the interview.

We know what boards look for, and how to keep a strong application from

stumbling on a detail.

ARIT LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

WHAT WE HANDLE

A complete, well-prepared board package
A completeness review before submission
Thorough interview preparation

Coordination with the managing agent

THE BUYING JOURNEY - STEP 09
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STAGE TEN - RECEIVING THE KEYS ARI LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

'I'he Closing

The day the home becomes yours.
Confirmation of clear-to-close

In the final stretch we confirm the clear-to-close and conduct a final walk- A final walk-through of the home

through to ensure the home is delivered exactly as promised.

Closi :
At the table we stand with you until the deed and the keys are in your hands SRl AERE ARG A0 PR

— and your new chapter begins. The keys, and a welcome home

THE BUYING JOURNEY - STEP 10 10
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BEYOND THE KEYS - AFTER THE PURCHASE

Beyond the Keys

The relationship outlasts the transaction.

Our work does not end at the closing table. We help you settle in — movers,
building logistics, the trusted trades every new owner needs — and remain a

resource for the years ahead.

A purchase done well is one you never have to think about again — and one
you feel comfortable sending the people you care about to us for. That is

what we set out to earn from the very first conversation.

ARIT LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

HOW WE STAY WITH YOU

A smooth move-in and handover
Introductions to trusted local trades
Market updates whenever you want them

A team you can call, for years to come

THE BUYING JOURNEY COMPLETE

ARI LOPEZ & PARTNERS - ARILOPEZPARTNERS.COM



THE NUMBERS - THE MANSION TAX ARI LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

f! taX that arrives PURCHASE PRICE RATE
] . $1,000,000 - $1,999,999 1.00%
at C O Slng' $2,000,000 — $2,999,999 1.25%
A one-time New York State transfer tax paid by the buyer at closing on $3.000,000 — $4.999.999 1.50%
any residential purchase of $1,000,000 or more. The rate rises with the

price and applies to condos, co-ops, and houses alike. $5,000,000 — $9,999,999 2.25%
AN EXAMPLE $10,000,000 — $14,999,999 3.25%

A $5,000,000 condominium falls in the 2.25% band — a mansion tax
0f $112,500, due at closing. $15,000,000 — $19,999,999 3.50%
$20,000,000 — $24,999,999 3.75%

Important: the rate applies to the entire purchase price, not only the portion above $1M. Estimates only — confirm
with your attorney.

$25,000,000 or more 3.90%

ARI LOPEZ & PARTNERS - ARILOPEZPARTNERS.COM



THE NUMBERS - CLOSING COSTS ARI LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

Beyond the purchase price.

For a condominium — the most common choice — budget roughly 3-7% of the price in closing costs, more if you finance. Co-ops and

townhouses differ. We model your exact figures before you make an offer.

EVERY BUYER [F YOU FINANCGE
Buyer’s attorney $3,000-$5,000+ Mortgage recording tax (NYC) 1.8%-1.925%
Owner’s title insurance -$4 / $1,000 of price Bank fees & application $750-$1,650
Title & municipal search $350-$500 Appraisal $500-$2,000
Recording fees (NYC) $250-$750 Bank attorney $1,000-$2,000
Reserve / working-capital fund 1-2 months’ charges Mortgage title insurance -$1/$1,000 of loan
Mansion tax (if $1M+) 1.0%-3.9% Move-in deposit / fee $500-$1,750

Representative figures for a condominium purchase; co-ops and townhouses differ. All figures vary by building, lender, and transaction — not legal or tax advice. Your attorney will provide a precise schedule.

ARI LOPEZ & PARTNERS - ARILOPEZPARTNERS.COM



THE NUMBERS - AN EXAMPLE

A purchase, walked to the dollar.

THE PURCHASE

CLOSING COSTS

ARIT LOPEZ & PARTNERS

DOUGLAS ELLIMAN REAL ESTATE

Purchase price — financed condominium $2,500,000 Mansion tax (1.25%) $31,250
Financing (70%) $1,750,000 Mortgage recording tax (1.925%) $33,688
Down payment (30%) $750,000 Owner’s & mortgage title insurance $11,750
Attorney & bank fees $7,000
Searches, recording, reserves & move-in $5,300
ESTIMATED CLOSING COSTS (-3.6% OF PRICE) ~ $89,000

ESTIMATED CASH TO CLOSE (DOWN PAYMENT + COSTS)

= $839,000

Lllustrative figures for a financed condomininm, using the schedule on the previous pages. Co-ops are exempt from the mortgage recording tax and title insurance. Not legal or tax advice — confirm with your attorney.

LOPEZ & PARTNERS
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ARI LOPEZ & PARTNERS

Let’s begin With Ari Lopez €9 Partners
d conversation.

“T'he work happens before the

Tell us what you are looking for — the home, the timing, the way you want to transaction.”

live. We talk for fifteen minutes, and if it makes sense, the research begins.

We will listen first, advise honestly, and represent your interest alone, from the

first showing to the keys.

BEGIN THE CONVERSATION

917.648.4333 - aalopez@elliman.com - arilopezpartners.com

ARI LOPEZ, LICENSED REAL ESTATE SALESPERSON DOUGLAS ELLIMAN REAL ESTATE, 140 FRANKLIN STREET, NEW YORK, NY 10013

LICENSED IN NEW YORK STATE EQUAL HOUSING OPPORTUNITY



